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DISCLAIMERS

This corporate presentation (the "Presentation") of Clear Blue Technologies International Inc. (the "Company") is current as of December 7, 2020, except as otherwise provided herein. It is information in a
summary form and does not purport to be complete. It is not intended to be relied upon as advice to investors or potential investors and does not take into account the investment objectives, financial situation
or needs of any particular investor. An investment in the Company is speculative and involves substantial risk and is only suitable for investors that are able to bear the risk of losing their entire investment.

No representation or warranty, express or implied, is made or given by or on behalf of the Company or any of its affiliates, directors, officers or employees as to the accuracy, completeness or fairness of the
information or opinions contained in this Presentation and no responsibility or liability is accepted by any person for such information or opinions. The Company does not undertake or agree to update this
Presentation or to correct any inaccuracies in, or omissions from, this Presentation that may become apparent. No person has been authorized to give any information or make any representations other than
those contained in this Presentation and, if given and/or made, such information or representations must not be relied upon as having been so authorized. The contents of this Presentation are not to be
construed as legal, financial or tax advice.

Certain statements in this Presentation may constitute forward-looking information within the meaning of applicable securities laws. Generally, forward-looking information can be identified by the use of
forward-looking terminology such as “expects,” “believes,” “anticipates,” “budget,” scheduled,” “estimates,” “forecasts,” “intends,” “plans,” “pipeline,” and variations of such words and phrases, or by
statements that certain actions, events or results “may,” “will,” “could,” “would,” or “might,” “be taken,” “occur,” or “be achieved.” Certain statements, beliefs and opinions in this Presentation (including those
contained in graphs, tables and charts), which reflect the Company’s or, as appropriate, the Company’s directors’ current expectations and projections about future events, constitute forward-looking
information. Forward-looking information contained in this Presentation is based on certain assumptions regarding, among other things, expected growth, results of operations, performance, industry trends and
growth opportunities. While management considers these assumptions to be reasonable, based on information available, they may prove to be incorrect. By their nature, forward-looking statements involve a
number of risks, uncertainties and assumptions that could cause actual results or events to differ materially from those expressed or implied by the forward-looking statements. These risks, uncertainties and
other factors include, but are not limited to: (i) the willingness and ability of third parties to honor their contractual obligations; (ii) the decisions of third parties over which the Company has no control; (iii)
environmental and government regulations; (iv) availability of financing; (v) judicial proceedings; (vi) force majeure events; (vii) risks associated with the Company’s ability to meet historic sales performances;
(viii) its ability to implement and fulfill its business strategies; (ix) general economic conditions; (x) adverse industry events; (xi) marketing costs; (xii) loss of markets; (xiii) future legislative and regulatory
developments; (xiv) inability to access sufficient capital from internal and external sources, and/or inability to access sufficient capital on favourable terms; (xv) income tax and regulatory matters; (xvi) the ability
of the Company to implement its business strategies including expansion plans; (xvii) competition; (xviii) commodity prices; (xix) changes in regulation; and (xx) past financial performance does not guarantee
future financial performance. The foregoing factors are not intended to be exhaustive. These risks, uncertainties and assumptions could adversely affect the outcome and financial effects of the plans and events
described herein. Forward-looking statements contained in this Presentation regarding past trends or activities should not be taken as a representation that such trends or activities will continue in the future. The
Company does not undertake any obligation to update or revise any forward-looking statements, whether as a result of new information, future events or otherwise.

This Presentation includes financial outlook about the Company’s projected revenue from certain contracts, which is subject to the same assumptions, risk factors, limitations, and qualifications as set forth in the
above paragraphs. Revenue estimates contained in this Presentation were made by management as of the date of this Presentation and are provided for the purpose of providing readers with an understanding
of the importance of such contracts to the Company’s business. Readers are cautioned that the financial outlook contained in this document should not be used for purposes other than for which it is disclosed
herein.

By your acceptance of this Presentation, if delivered, you and any person reviewing this Presentation agrees not to distribute, copy; reproduce; transmit; make available; or condone any of the foregoing, without
the prior written consent of the Company. Any unauthorized use of this Presentation is strictly prohibited.

This Presentation does not constitute an offer to sell or the solicitation of an offer to buy, nor shall there be any sale of the securities of the Company in any jurisdiction in which such offer, solicitation or sale
would be unlawful prior to registration or qualification under the securities laws of such jurisdiction. The securities of the Company have not been and will not be registered under the United States Securities Act
of 1933, as amended (the "U.S. Securities Act"), or any state securities laws and may not be offered or sold within the United States, unless an exemption from such registration is available, information
concerning the assets and operations of the Company included in this Presentation has been prepared in accordance with Canadian standards and is not comparable in all respects to similar information for
United States companies.

Readers are encouraged to review the more fulsome disclosure on the matters contained herein contained in the Company’s continuous disclosure filings, which can be found under the Company’s SEDAR profile
at www.sedar.com, including but not limited to the risk factors disclosed in the Company’s management’s discussion and analysis for the three and nine months ended September 30, 2020.

No securities regulatory authority has expressed an opinion about these securities and it is an offence to claim otherwise.
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HOW CLEAR BLUE DELIVERS

The integrated Smart Off-Grid™ power solution includes ongoing Remote
Power Management Service. This allows mission critical devices to be
installed anywhere, powered by clean energy, and monitored, managed and
controlled over the Internet.

\ Mission y
, Critical .. Off-Grid

Power

S Devices

MANAGE CONTROL SERVICE
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ENERGY-AS-A-SERVICE BUSINESS MODEL

We manage and operate the power service and systems for our

. . . . Brand Promises
customer on an ongoing basis at a low cost and high reliability.

Maximize uptime

* Highly reliable power source from solar or hybrid solar power with built-in Long life

communications. :
Easy to install and

maintain

* Designed for uptime availability with the ability to remotely monitor,
control, and proactively manage.

Differentiators

* Delivered in preconfigured, prewired Power Packs simplifying upgrades for

local installers. Energy forecasting

and management

* Aiming for lowest Total Cost of Ownership (“TCO”) possible to allow for NG Troubleshooting
modularity, parallelization, and sizing, efficiencies. \__/ and remediation

gfgmum . A
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HOW EaaS DRIVES BUSINESS & REVENUE

RECURRING REVENUE for

Ny —
D Clear Blue = Strong,
CLEAN & LOWTCO & Peace-of- Growth Financials
ENERGY o Mind for the Customer =
e More Business for Clear
Blue

“ Just like Amazon Web Services transformed the IT industry, we believe Energy-as-a-Service
(EaaS) can transform the power industry. EaaS enables organizations to move away from

having to operate and manage power systems.
-Miriam Tuerk, Co-Founder & CEQ, Clear Blue
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THE CLEAR BLUE ILLUMIENCE DIFFERENCE

Expert Power

Data is Our Industry Leading Management &

Control is Core to
EaaS Model

Foundation Predictive Analytics

Predictive Energy Forecasting

Potential Energy Smart Effective power

Data is produced at the site; Management & Control management pro\//'des

Enriched in the cloud, and; Battery Life Innovation & consistent and long
Patent [

Augmented with third party aren /GTSZL/I")g power to

weather data Big Data Analytics maximize uptime and
Troubleshooting & lower TCO
Remediation

P
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The Market for
Smart Off-Grid™
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WHY OFF-GRID POWER SOLUTIONS?

NO GRID power available and
infrastructure is cost-

AVOID the cost, time and
disruption to existing

GO GREEN and deploy climate
change resilient infrastructure

prohibitive or difficult infrastructure for a better world
N N N
* Remote Areas & Concrete Cities & Highways & Municipalities, DOT
Jungles Existing concrete businesses

* Examples: Oyster Bay

Parking Garage NY, St John’s

NB, North Dakota DOT

Examples: NASA Route 347
Long Island NY, Bloor West
Toronto, Boston Scientific
MA

Examples: City of Hamilton,
University of IL at Chicago,
IBEW
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THE BUSINESS CASE FOR SMART OFF-GRID IS CLEAR

14000

12000

10000

4000

2000

Clear Blue’s Low TCO"

(modularity, parallelization, sizing, efficiencies)

ACCESS NETWORK EQUIPMENT
5 YEAR TCO ($/SITE)

11840
10640
8335
: I
1 2 3 4
ON GRID WEAK GRID OFF GRID SMART OFF-GRID

Il nNetwork CAPEX

I  Network OPEX

[ Power CAPEX
Power OPEX

5
CBLU SMART
OFF-GRID
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1. “Telecom Infra Project” Organization data.
2. Data for column 5, collected by Clear Blue Technologies.



ENERGY-AS-A-SERVICE IS GROWING

According to Navigant Research, the annual global market for commercial and industrial
Energy-as-a-Service is estimated to reach $221.1 billion USD by 20261

INCREMENTAL GROWTH eI

The market will be ACCELERATING '. ' 56 bn 5 1()/ of the market share
growing at 3 CAGR of over 0 F v (1]
38 YIS
HIN

ariginated from the

AMERICAS in 2018

One of the KEY TRENDS for LAY

- -
-

-

The EMEA REGION has s HIGHER incrementsl growth this. madat Wil he the

rise in the consumption of

than the APACREGION RENEWABLE ENERGY

1. Global Energy as a Service Market 2019-2023 | 38% CAGR Projection Over the Next Four Years | Technavio.
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TELECOM MARKET DEVELOPMENT

Three key industry initiatives present opportunities for Clear Blue:

A global initiative is underway to Connect the Unconnected, globally 3.8 billion
Rural Telecom still unconnected®. This is a multi-company, multi continent, multi-country
initiative, driven by major investments from companies like Facebook.

Wi-Fi / Satellite Advancements and investments will see the rollout of thousands of sites globally,
driven by Amazon, SpaceX, Hughes, Viasat and others?.

5G Moves telecom from large towers and power, to street level systems every few
hundred meters, each requiring power.

“ With the growing telecom sector globally, the penetration of green telecom tower solutions
is expected to increase significantly. In the years to come, the telecom companies are
expected to collaborate with solar and wind power companies to reduce their energy costs

by 30-40%.
-Market Research Future
4(- 1. Facebook & Bloomberg, New Energy Finance. (2018). Powering Last Mile Connectivity [online]. February 26, 2018.
o CLEAR 2. Sheetz, Michael & Petrova, Magdalena. CNBC — Investing in Space. (2019). Why in the next decade companies will launch thousands 11
. more satellites than in all of history.



Clear Blue Technologies
Is the Market Leader



STRONG GLOBAL TRACTION

Our Growth Strategy
r
\J "n."'-—i ;['
Enhanced penetration of North Telecom sector first installs and
American, African Lighting, and key partnerships transitioning
Smart City Markets now to large-scale rollouts

TECHNOLOEIES

\,ﬁg CLEAR

8 CANADIAN PROVINCES
20 US STATES

37 COUNTRIES

>5,000 UNITS

>4 MILLION DAYS OF OPERATION

)

Energy as a Service to drive
recurring revenue
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TELECOM APPLICATIONS & CUSTOMERS

Select Customers?

|

ILNr ) |< ELESS ' Hs
Conmedct the nexr Bitlian

Towers of strength

@ TELECOM INFRA FROJECT @
”?
/j _ GCES _

facehoak lntel . :F |:'--||I|I|.-;-.-I::' Global Communications Extension Senvices
e
[l

SK “tel NOKIA b4
elecom  NIO raeanna

TIP Founders

B INTELSAT

n B R C K Envision. Connect. Transform
Pelefonica  MAYU ==

Telecomunicaciones

D VANU

mobile

1. Either direct or indirect through resellers and distribution network.
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ILLUMIENT LIGHTING APPLICAT

Streets - Private or Public Parking Lots -
Parks - Sign Lighting - Security

*  Clear Blue’s lighting system is unique in the industry.

* It combines high quality components, a well-designed lighting system and remote
monitoring and control for the highest quality at a cost-effective price.

*  The solution saves thousands when compared to installing on-grid, where grid
infrastructure isn’t available and from a maintenance point of view what we can
do with our lighting system far exceeds what a technician could do in the field, at a
fraction of the cost.

ONS & CUSTOMERS

Select Customers?

}Z

MISSISSaUGa

®

Carrefour

A LTRUETSS

Petroleum Development Oman

B Hamilton

USDA
SO

0l ToroNTo

iyVee

Department of
Transportation

LOGINTEK %,

Im EN PROVENCE
LA viLLe

Boston
Scientific

I
ENERGIESVF,

Cityo

S— PhiEadlelehiar

1. Either direct or indirect through resellers and distribution network.
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INDUSTRY LEADERS WITH UNRIVALED EXPERIENCE

John Tuerk
Co-Founder & CPO

Inventor of our Industry Leading Power
Technology

Miriam Tuerk
Co-Founder & CEO

Multi-exit Entrepreneur & CEO

Mark Windrim
Co-Founder & CTO

Builder of world class Cloud & loT
Technology

Farrukh Anwar

CFO
Strong Small Cap Public Market CFO

Paul Desjardins
VP Sales & Bus. Dev.

Aggressive “Never Give Up, Never
Surrender” Tech Sales Executive

VP Solutions

Product Solutions expert software and
telecom industries

& cLear
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Corporate and Financial
Information
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REVENUES

* TFQ (trailing four quarters) revenue for the period ended September 30, 2020 was
$3,912,204 a 45% year over year increase.

TRAILING FOUR QUARTERS REVENUE (CAD, SM)

=TFQ Revenue
S5.0
S4.0
0 \_/\/
S2.0
S1.0
S0.0
> O X OO OO O XX
SO TN RN RN RN TN TN N N N TN N RO S S
Q Q Q Q Q Q Q Q Q Q Q Q Q Q Q
Vv Vv Vv Vv N Vv Vv Vv Vv v N Vv Vv Vv Vv

Source: Company public filings, SEDAR.
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SMART OFF-GRID STREETLIGHT OUTLOOK

* Energy as a Service — launched in North America in Q2 2019 — has had a material impact on the value and
growth of this business line.

TFQ Growth Over 2019 TFQ
Bookings (One time plus prepaid deferred) 150%
Ongoing Service Revenue 1080%

* TFQ Sales have increased by 150%.

* Portion of the sale that is now an ongoing service, as a result of EaaS, has grown recurring revenue significantly,
up 10x.

* Solar Off-Grid is gaining mainstream adoption.
* More roadways and large installs, less parks and demo ‘green’ systems.

* Paris accord, U.S. election and accelerated adoption of Cleantech is having a strong impact on our North
American business.

<G CLEAR 19



2020 ANNOUNCEMENTS

Clear Blue’s Illumient Smart Off-Grid Lights Up the American Parkway in Allentown Pennsylvania (S650K CAD, incl. 595K
per year in annual Eaas)

Clear Blue Technologies Awarded S5M Deal with Major Telecom Operator (S5M CAD in Q4/Q1 for 400 sites, with
additional 1,600 planned in 2021/2022)

Clear Blue Technologies” Off-Grid Lighting Illuminates Rural Intersections in North Dakota (S650K CAD, with ~S100K in
recurring revenue)

Clear Blue Technologies and NuRAN Wireless Win Contract to Power Rural Telecom for Orange in Cameroon (51.45M
CAD)

Clear Blue Technologies Helps Solve Grid Infrastructure Issues in Fifth Project with the City of Toronto for Smart Off-
Grid Solar Lighting

Clear Blue Closes Large Scale Telecom Rollout Contract & Debt Financing with BDC Telecom Contract is Part of Large
Scale Rural Cellular Roll Out by Major Telco’s in Africa (S3.5M CAD in year 1)

Clear Blue Receives Patent for it’s Smart Off-Grid Dynamic Charging Technology

"ﬂ) CLEAR 20
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OUTLOOK FOR 2020 AND BEYOND

* Clear Blue selected by Telecoms Infra Project (“TIP”) for Smart Off-Grid Power

* Clear Blue Partner’s have won the MTN deal

* Additional rollouts with Orange, 9Mobile, Vodacom

& cLEAR

In Partnership with:

IHS lParallel

WIRELESS
Towers of strength

A0 VANU

y raeanna

MTN to add 5,000 rural
sites based on TIP

African operator MTN has said it will roll out 5,000 new rural cell sites, by the end of 2020, based
on “Open RAN" technology across all its 21 areas of operation.

The operator said it already has 200 live sites based on specifications outlined by the Telecoms
Infra Project (TIP), and said it would use “an ecosystem of partners” to achieve its planned
expansion. It said it had already used technology from Parallel Wireless, NURAN Wireless and
VANU in projects in Uganda and Guinea Conakry.

A Parallel Wireless spokesperson told TMN that the company believes it is in line to be the
supplier for about 3,300 of those sites - mainly the macro sites that have a requirement for
providing 2/3G coverage on the same hardware.

MTN is a member of TIP's Open RAN project that defines the operation of disaggregated RAN
elements as software on hardware using general purpose processors.

Parallel Wireless’ spokesperson said that the contract process will see each of MTN's 21 operating
companies contract for equipment via a systems integrator.

NuRAN said that it would be working with Raenna Nigeria, a company that provides telco
infrastructure on a wholesale basis to operators.

\;fr CLEAR
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Clear Blue Technologies
Investment Summary



COMPANY INFORMATION

Share Price Performance

Capitalization Table

$0.50 _ 4.0 Ticker CBLU-CA
Share Price (Dec 04, 2020) $0.48
$0.45 + 3.5 Basic Shares Outstanding 49,444,892
$0.40 - Basic Equity Value $23,733,548
F 3.0 Dilutive Securities:
= $0.35 ~ S MVWarrants 314,950
£ ¢0.30 A r25s OTM Warrants 11,504,331
o] i’ ITM Options 4,531,579
£ 50.25 + - 20 £ OTM Options 1,717,350
g $0.20 - e g IT™ Convertil:.)le Debentures 3,605,000
ﬁ OTM Convertible Debentures -
$0.15 - Fully Diluted Shares Outstanding 57,896,421
$0.10 - - 10 F.D Market Cap $27,790,282
L 05 Add: Debt (As at September 30, 2020) $3,804,537
$0.05 - ‘ H ‘ Less: Cash (As at September 30, 2020) $463,415
4. _MJ \Mh \ H\I‘\m 1l \” “HII‘\ s “hhmlHHHH. Il " il m\l‘\n AL Iw‘l bl H‘ml\\m\ 1L \I\“ML bl “‘.' Ly HIH I u‘u“l L 0.0 Less: ITM Proceeds $1,001,286
Dec-19 Jan-20 Feb-20 Mar-20 Apr-20 May-20 Jun-20 Jul-20 Aug-20 Sep-20 Oct-20 Nov-20 i iDiktedlEntstpiselValve RN
Insider Ownership Dilutive Securities
Ownership - Fully Diluted
Insiders Equity % O/S
Security O/S Expiry Strike Price
Mark Windrim 4,268,484 6.0%
Miriam Tuerk 4,204,378 5.9% Stock Options 3,066,549 2023 - 2027 $0.37
John Tuerk 4,157,378 5.8% W arrants 11,819,281 2022 - 2025 $0.50
Paul Desjardins 1,089,865 1.5% Restricted Share Units 1,379,880 NA NA
Jason W oerner 684,414 1.0% Convertible Debentures 3,605,000 2022-11-01 $0.20
Steven Parry 295,280 0.4% Convertible Debenture Warrants 1,802,500 2022-11-01 $0.35
Jane Kearns 48,000 0.1%
Total 14,747,799 20.7% Total 21,673,210 $0.39
éﬁf Source: Factset, Company Filings.
Market Data as of December 4, 2020, Financial Statements as at September 30, 2020. 23

&7 CLEAR



TECHNOLOGY

3 Billion +
Unconnected

Facebook, Google, and major
telecom providers are investing
heavily to connect the 3B+
people who remain
unconnected to the internet.

Clear Blue is well positioned to
power this multi-billion-dollar
next gen telecom opportunity.

WHY INVEST IN CLEAR BLUE?

TRACTION

Smart Off-Grid™

Reliable off-grid power with
advanced off-grid remote
management and control

system and service.

Clear Blue is a leader in
providing EaaS to the next wave
of connectivity: 5G, Emerging
Market Universal Internet
Access, Satellite /Wi-Fi Global
Deployment.

37+ Countries

Today Clear Blue-powered
systems are in 37 countries,
and our installed base and
revenue are growing fast.

&
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QUESTIONS?

Sales: Investor Relations:
sales@clearbluetechnologies.com Miriam Tuerk

Co-Founder and CEO
Media: +1 416.433.3952
Becky Nye

Director (Please use email if possible)
Montieth & Company miriam@clearbluetechnologies.com
155 E 44th St., New York, NY 10017 investors@clearbluetechnologies.com

bnye@montiethco.com www.clearbluetechnologies.com/en/investors
+1 646.864.3517




